M Rubik secures Second Bank-in-a-Box client

N

Rubik Financial Limited (Rubik) is pleased to announce the signing of the second customer for the Bank-in-a-box service. First Chartered Capital
Corporation Pty Ltd (FCCC) has agreed to use a number of the Bank-in-a-box components to launch a range of innovative Pre-Paid debit card
services to its customers. FCCC will be utilizing Internet Banking, CRM, Card management and a variety of services in addition to the T24 Temenos
core banking system to manage the card accounts. Rubik CEO, Brent Jackson, said we are very excited that FCCC has entrusted us with their new
card business unit, and we will deliver them the most advanced card management capabilities available in Australia. This allows Rubik to further
expand its Bank-in-a-Box hosted service while extending into new customer groups. FCCC Director Jason Bell, said We are genuinely enthused
about the prospect of working with Rubik to introduce innovative card services to our customers. With forty full service branches, and a further network
of approximately two hundred brokers, there is tremendous scope and opportunity for developing the card services to add value and enhance the
financial services aspects of our business. For further information please contact either:Craig Coleman Chairman 0401 990 472 Brent JacksonChief
Executive Officer 0400 303 791 About Rubik Financial Limited (Rubik) Rubik is an Australian public company with the vision to deliver a

flexible, low-cost, hosted Bank-in-a-Box technology platform to

financial services institutions.

Rubik has market capitalisation of over $20M, 90 staff and a customer

base of 90% of Approved Deposit Taking Institutions (ADIs) in Australia

and 70% Credit Unions and Building Societies in New Zealand.

More information: www.rubik.com.au

About First Chartered Capital Corporation Pty Ltd (FCCC)

First Chartered Capital Corporation Pty Ltd (FCCC) is a diversified
Financial Services group. FCCC is Visionary in its conception aiming

to provide a broad range of financial products and services to Consumer
and business segments over time but opportunistic and pragmatic in

its execution Profitable services will be developed or acquired
prudently, based on good buying and consolidation Opportunities
presented by

downturn market conditions and in areas that present sound growth,
Perhaps because they are new and emerging, like pre-paid card services,
or perhaps because they Emerge from change in the financial services

market due to regulatory reform.

Its 40 Franchise offices and 100+ Brokers operating nationally,
Brisbane operational centre, and portfolio of 100,000 loans for a total
of $3.4bn, provide a solid base for consolidation, expansion, cross
sales and future profitability.
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